]
CIsCcoO

Capital

An Alternative Source
of Funding for Cisco
Solutions during
Challenging Economic
Times

Frank van Tulden
November 2008

Credit Crisis:
The Br_eakgiqn in Liquidity Circulation
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liquidity (Ii kwid'i te)
Definition:

Cash available or the capacity
to obtain it on demand

The ability to convert an asset
to cash quickly for invesment

Liquidity is characterised
by a high level of
trading activity

Market Reality

Credit Crisis

=  Lending criteria have tightened, banks and
financial institutions have taken a hit on bad
(sub prime) investments

=  Borrowing becomes increasingly challenging

and expensive, capital (or cash) preservation FORTIS -
is critical
Impact on our Customers and Prospects ox
=  Spending is being scrutinised more, F=iR=
investments are being put on hold @ unicredit
=  Raising capital is more difficult and @ UBS
expensive, liquidity can become affected Y$RBS
E2

= Operating expenses are under greater
scrutiny than ever before
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Cisco’s Financing Organisation

= Cisco Capital, a captive finance source

— With the strength of our parent company, Cisco, to offer financing
alternatives

— Takes advantage of a lower cost for capital whilst remaining less
affected by the increased credit spread

— No fundamental change in our credit practice — we continue to be
prudent

= Lending costs are kept low to enable you to deploy Cisco
technology solutions your business needs to remain
competitive

In countries where business is conducted by third party finance partners, financing is often
supported by Cisco's financial strength

A Better Way to Acquire Cisco Solutions

Help continue your business growth by:
= Conserving cash and bank facilities
= Maximising constrained budgets — move CapEx to OpEx

= Obtaining competitive rates and access to residuals, thereby
reducing total costs

= Improve budget management, align project costs to technology
benefits and improve ROI

= Flexible payments and terms give access to futures budgets

= Financing the total Cisco solution - including hardware, software,
services and non-competing third party equipment (70:30 split)

= Bespoke financing for the best economics and useful life
scenario

= Remove the burden associated with compliant equipment
disposal

EasyLease 0% Financing*

0% EasylLease:Voice
= Focus on Cisco Unil
= Maximum term 36 mi
= Minimum deal size £
= Maximum £100,000/
customer

0% EasyLease:Netwo:
= Focus on Cisco n
= Maximum term 36 mi
= Minimum deal size £
= Maximum £100,000/
customer

NOTE: *Valid until 31 January 2009; Terms and conditions apply;
Not available in all countries.
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