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An Alternative Source 
of  F und ing  f or C is co 
Solutions  d uring  
C h alleng ing  E conom ic 
T im es

Frank van T u l d e n
N o ve m b e r 2 0 0 8
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Credit Crisis:  
T h e B rea k do w n  in  L iq u idity  Circ u l a tio n
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C re d i t  C ri s i s
� Lending criteria have tightened, banks and 

f inancial  institu tio ns have taken a hit o n bad 
( su b p rim e)  investm ents 

� B o rro w ing beco m es increasingl y  chal l enging 
and ex p ensive, cap ital  ( o r cash)  p reservatio n 
is critical

I m p ac t  o n o u r C u s t o m e rs  and  P ro s p e c t s
� S p ending is being scru tinised m o re, 

investm ents are being p u t o n ho l d
� R aising cap ital  is m o re dif f icu l t and 

ex p ensive, l iq u idity  can beco m e af f ected
� O p erating ex p enses are u nder greater 

scru tiny  than ever bef o re

M a rk et R ea l ity
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� Cisco Capital, a captive finance source
– W i t h  t h e  s t re ng t h  o f  o u r p are nt  c o m p any ,  C i s c o ,  t o  o f f e r f i nanc i ng  

al t e rnat i ve s  
– T ake s  ad vant ag e  o f  a l o w e r c o s t  f o r c ap i t al  w h i l s t  re m ai ni ng  l e s s  

af f e c t e d   b y  t h e  i nc re as e d  c re d i t  s p re ad
– N o  f u nd am e nt al  c h ang e  i n o u r c re d i t  p rac t i c e  – w e  c o nt i nu e  t o  b e  

p ru d e nt
� L end ing  costs are k ept low  to enab le y ou to d eploy  Cisco 

tech nolog y  solutions y our b usiness need s to rem ain 
com petitive

In countries where business is conducted by third party finance partners,  financing  is often 
supported by C isco’s financial  streng th

Cisc o ’s F in a n c in g  O rg a n isa tio n
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H elp continue y our b usiness g row th  b y :
� C o ns e rvi ng  c as h  and  b ank f ac i l i t i e s
� M ax i m i s i ng  c o ns t rai ne d  b u d g e t s  – m o ve  C ap E x t o  O p E x
� O b t ai ni ng  c o m p e t i t i ve  rat e s  and  ac c e s s  t o  re s i d u al s ,  t h e re b y  

re d u c i ng  t o t al  c o s t s  
� I m p ro ve  b u d g e t  m anag e m e nt ,  al i g n p ro j e c t  c o s t s  t o  t e c h no l o g y  b e ne f i t s  and  i m p ro ve  R O I
� Fl e x i b l e  p ay m e nt s  and  t e rm s  g i ve  ac c e s s  t o  f u t u re s  b u d g e t s
� Fi nanc i ng  t h e  t o t al  C i s c o  s o l u t i o n - incl u ding hardw are, so f tw are, 

services and no n-co m p eting third p arty  eq u ip m ent ( 7 0 : 3 0  sp l it)
� B e s p o ke  f i nanc i ng  f o r t h e  b e s t  e c o no m i c s  and  u s e f u l  l i f e  s c e nari o
� R e m o ve  t h e  b u rd e n as s o c i at e d  w i t h  c o m p l i ant  e q u i p m e nt  d i s p o s al

A  B etter W a y  to  A c q u ire Cisc o  S o l u tio n s
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0% EasyLease:V o i c e
� F o cu s o n Cisco U n if ie d  Com m u n ica t ion s
� M ax im u m  term  3 6  m o nths
� M inim u m  deal  siz e £1 ,0 0 0 /  €1 , 0 0 0
� M ax im u m  £1 0 0 ,0 0 0 /  €1 2 5 , 0 0 0 p er p ro gram  p er 
cu sto m er

0% EasyLease:N et w o r k
� F o cu s o n Cisco n e t w or k in g  sol u t ion s
� M ax im u m  term  3 6  m o nths
� M inim u m  deal  siz e £1 ,0 0 0 /  €1 , 0 0 0
� M ax im u m  £1 0 0 ,0 0 0 /  €1 2 5 , 0 0 0 p er p ro gram  p er 
cu sto m er

NOTE: *Valid until 31 January 2009; Terms and conditions apply;
Not av ailab le in all countries.  

E a sy L ea se 0 %  F in a n c in g *



© 20 0 6 ,  C i s c o  S y s t e m s ,  I n c .  A l l  r i g h t s  r e s e r v e d .
P r e s e n t a t i o n _ I D . s c r

3

© 2 0 0 8  C i s c o  S y s t e m s ,  I n c .  A l l  r i g h t s  r e s e r v e d .  C i s c o ,  t h e  
C i s c o  l o g o ,  a n d  C i s c o  S y s t e m s  a r e  t r a d e m a r k s  o r  r e g i s t e r e d  
t r a d e m a r k s  o f  C i s c o  S y s t e m s ,  I n c .  a n d / o r  i t s  a f f i l i a t e s  i n  t h e  
U n i t e d  S t a t e s  a n d  c e r t a i n  o t h e r  c o u n t r i e s .  A l l  o t h e r  
t r a d e m a r k s  m e n t i o n e d  i n  t h i s  d o c u m e n t  o r  w e b -s i t e  a r e  t h e  
p r o p e r t y  o f  t h e i r  r e s p e c t i v e  o w n e r s .  T h e  u s e  o f  t h e  w o r d  
p a r t n e r  d o e s  n o t  i m p l y  a  p a r t n e r s h i p  r e l a t i o n -s h i p  b e t w e e n  
C i s c o  a n d  a n y  o t h e r  c o m p a n y .  ( 0 8 0 9 R ) C l ick  here for m ore ex am pl es of how our custom ers are using  financing  from C isco

Tear (The Netherlands)
“The financing from 
C is co C ap it al  w as  
v ery  imp ort ant  t o u s .  
I t  rel iev ed  s ome of 
t he p res s u re on ou r 
I T b u d get ,  and  it  
remov ed  t he need  t o 
mak e a l arge,  s ingl e 
p ay ment  u p -front .”
L i n d a  N i j h o l t
O f f i c e  M a n a g e r  – T e a r

Cu st om e r  S ce n a r io
• A  non-profit m ak ing  org anisation com m itted to fig hting  pov erty in dev el oping  countries
• W ith l im ited budg et,  the com pany wanted to eq uip its new offices with IP  tel ephony

Cisco Ca p it a l  S ol u t ion
• C isco C apital  E asyL ease 0 %  financing
Cisco Ca p it a l  S i g n if ica n ce

• 0 %  finance sol ution put C isco technol og y within reach of the rel ief and dev el opm ent 
org anisation

• A s wel l  spreading  the cost of its inv estm ent,  T ear al so benefits from  cheaper phone cal l s
• T hese sav ing s can be used for other prim ary proj ects

• T he org anisation can afford to consider adding  further C isco sol utions
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F in a n c in g  O f f ers
� D ata Centre F inancing  S olutions

− F l ex ibl e term s and l o w  rates to  hel p  y o u  u p grade y o u r netw o rk 
co re to  the new  C isco  N ex u s 7 0 0 0  avail abl e u ntil  M arch 2 0 0 9

� P CI  Com pliance F inancing  S olutions
− 3  m o nth interest f ree def erral  to  ensu re y o u r bu siness stay s 

co m p l iant w ith the P ay m ent C ard I ndu stry  standard
� T elepresence F inancing  S olution

– T ake advantage o f  this l o w  start, step p ed f inance p ro gram  to  
benef it f ro m  this m arket-l eading, green co m m u nicatio n 
techno l o gy  

� F lex ib le F inancing  S olutions
– B enef it f ro m  o u r bu dget o p tim iser and p ay m ent def erral  o p tio ns 

enabl ing y o u  to  get the C isco  so l u tio n y o u r bu siness needs, 
w hen y o u  need it

S ubj ect to usual  T erm s and C onditions,  C redit A pprov al ,  etc

© 2 0 0 8  C i s c o  S y s t e m s ,  I n c .  A l l  r i g h t s  r e s e r v e d .  C i s c o ,  t h e  
C i s c o  l o g o ,  a n d  C i s c o  S y s t e m s  a r e  t r a d e m a r k s  o r  r e g i s t e r e d  
t r a d e m a r k s  o f  C i s c o  S y s t e m s ,  I n c .  a n d / o r  i t s  a f f i l i a t e s  i n  t h e  
U n i t e d  S t a t e s  a n d  c e r t a i n  o t h e r  c o u n t r i e s .  A l l  o t h e r  
t r a d e m a r k s  m e n t i o n e d  i n  t h i s  d o c u m e n t  o r  w e b -s i t e  a r e  t h e  
p r o p e r t y  o f  t h e i r  r e s p e c t i v e  o w n e r s .  T h e  u s e  o f  t h e  w o r d  
p a r t n e r  d o e s  n o t  i m p l y  a  p a r t n e r s h i p  r e l a t i o n -s h i p  b e t w e e n  
C i s c o  a n d  a n y  o t h e r  c o m p a n y .  ( 0 8 0 9 R ) C l ick  here for m ore ex am pl es of how our custom ers are using  financing  from C isco

G em eente M aastri c ht (Netherlands)
“The C is co C ap it al  
financing p rogramme 
offered  v ery  fav ou rab l e 
t erms  and  al l ow ed  u s  t o 
s p read  t hos e cos t s  ov er 
3 6  mont hs .  This  mad e it  
mu ch more economical  
for u s  t o l eas e t he 
eq u ip ment  from C is co 
t han t o ob t ain financing 
el s ew here.”
L e o n  G e i l e n
P r o j e c t  L e a d e r  f o r  I n n o v a t i v e  
H o u s i n g  – M a a s t r i c h t  C i t y  
C o u n c i l

Cu sto m er S c en a rio
• In order to create a m ore fl ex ibl e and productiv e work ing  env ironm ent,  M aastricht C ity 

C ouncil  req uired a U nified C om m unications infrastructure for its new C ity H al l  
• T he contract had to m eet strict reg ul atory req uirem ents and protect ag ainst technol og y 

obsol escence

Cisc o  Ca p ita l  S o l u tio n
• A  three-year operating  l ease,  specifical l y tail ored for the publ ic sector,  with two separate 

l ease schedul es to com pl y with E uropean l aw

Cisc o  Ca p ita l  S ig n if ic a n c e
• M aastricht C ity C ouncil  was abl e to purchase the sol ution it wanted,  in tim e for its m ov e,  

without putting  pressure on budg ets
• S ol ution created budg et sav ing s that the custom er was abl e to reinv est in additional  IT  

serv ices
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Financing Cisco Data Ce ntr e  A r ch ite ctu r e

� Flexible migration options
� P ay ment d ef errals to matc h  bu d get c y c les &  R O I  goals 
� C u stom terms u p to 5  y ears w ith  FM V
� A ggressiv e resid u als th at resu lt in low er ov erall c ost
� A v ailable f or all C isc o d ata c entre prod u c ts inc lu d ing th e C isc o C ataly st 6 5 0 0  series

Financing offers to enable data centre development with special finance rates 
and migration options 

Cisco Catal y st 6 5 0 0  M igr ation L e ase

� 3 6 -month  lease 
� M igrate to th e C isc o N exu s 7 0 0 0  any time af ter th e f irst 1 2  month s and  remaining pay ments w ill be f orgiv en w h en th e C isc o C ataly st 6 5 0 0  prod u c ts are retu rned  to C isc o C apital
� C u stomers mu st lease C isc o N exu s 7 0 0 0  eq u ipment of  eq u al or greater v alu e f or th e migration option abov e
� V alid  f rom 1  A u gu st 2 0 0 8  u ntil 3 1  D ec ember  2 0 0 8

Cisco N e x u s 7 0 0 0  L e ase

� S pec ial lease rates rates A pplies to C isc o N exu s 7 0 0 0  prod u c ts only  
� V alid  f rom 1  A u gu st 2 0 0 8  u ntil 3 1  M arc h  2 0 0 9

Financ ing f rom C isc o 
C apital h elps sav e on c ost,  
protec t c u rrent inv estments 
and  plan f or f u tu re need s:

P rov id es u ltimate f lexibility  
to migrate th e netw ork  c ore 
to th e C isc o N exu s 7 0 0 0  
w h en th e c u stomer is read y :

P rov id es spec ial low  rates 
and  f lexible lease length s to 
enable c u stomers in 
ad opting th e latest C isc o 
d ata c entre tec h nology :

Offer Overview

D a ta  Cen tre F in a n c in g  S o l u tio n s
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P CI  Co m p l ia n c e F in a n c in g  S o l u tio n
� 3  m o nt h  i nt e re s t  f re e  d e f e rral p ro g ram  w h i c h  e nab l e s  o rg ani s at i o ns
t o  ac q u i re  t h e  t e c h no l o g y  no w  t o  m e e t  t h e  P C I  s t and ard  
c o m p l i anc y  re c o m m e nd e d  d at e  o f  3 1  D e c e m b e r 2 0 0 8 ,  b u t  s t art  
p ay i ng  i n t h e i r ne x t  b u d g e t ary  p e ri o d

© 2 0 0 8  C i s c o  S y s t e m s ,  I n c .  A l l  r i g h t s  r e s e r v e d .  C i s c o ,  t h e  
C i s c o  l o g o ,  a n d  C i s c o  S y s t e m s  a r e  t r a d e m a r k s  o r  r e g i s t e r e d  
t r a d e m a r k s  o f  C i s c o  S y s t e m s ,  I n c .  a n d / o r  i t s  a f f i l i a t e s  i n  t h e  
U n i t e d  S t a t e s  a n d  c e r t a i n  o t h e r  c o u n t r i e s .  A l l  o t h e r  
t r a d e m a r k s  m e n t i o n e d  i n  t h i s  d o c u m e n t  o r  w e b -s i t e  a r e  t h e  
p r o p e r t y  o f  t h e i r  r e s p e c t i v e  o w n e r s .  T h e  u s e  o f  t h e  w o r d  
p a r t n e r  d o e s  n o t  i m p l y  a  p a r t n e r s h i p  r e l a t i o n -s h i p  b e t w e e n  
C i s c o  a n d  a n y  o t h e r  c o m p a n y .  ( 0 8 0 9 R )

R O C  A v entu s (The Netherlands)
“The C is co C ap it al  
s ol u t ion t ook  s ome of t he 
p res s u re off ou r b u d get  
b ecau s e w e d i d  not  hav e 
t o p rov i d e cap it al  u p -
front  for t he w hol e 
inv es t ment .  The 
financing from C is co 
C ap it al  w as  mu ch more 
cos t -effect iv e t han d oing 
it  ou rs el v es .”
J a n  B a r t l i n g
C I O  – R O C  A v e n t u s

Cu st om e r  S ce n a r io
• L eading  D utch col l eg e with 2 0 , 0 0 0  students and 2 , 0 0 0  em pl oyees

• R O C  A v entus wanted to consol idate sev en sites into one cam pus with a sing l e hig h-
perform ance conv erg ed network ,  but their IT  budg et was insufficient to finance the entire 

proj ect
Cisco Ca p it a l  S ol u t ion

• A  fiv e-year operating  l ease prov ided sal e and l easeback  on ex isting  eq uipm ent and spread 
the cost of the inv estm ent

Cisco Ca p it a l  S i g n if ica n ce
• F l ex ibl e contractual  fram ework  ensured that the proj ect was com pl eted on tim e and within 

their budg et
• S ol ution rel eased additional  funding ,  enabl ing  the purchase of C isco L A N ,  wirel ess and 

security el em ents 
• L ess pressure on IT  budg ets and im prov ed fl ex ibil ity 
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C isco  C ap ital ’s f inancing p ro gram m e o f f ered very  f avo u rabl e 
term s and al l o w ed u s to  sp read tho se co sts o ver 3 6  m o nths.   

T his m ade it m u ch m o re eco no m ical  f o r u s to  l ease the 
eq u ip m ent that to  o btain f inancing f ro m  el sew here

T he so l u tio n f ro m  C isco  C ap ital  has enabl ed u s to  rap idl y  
dep l o y  nex t-generatio n techno l o gy  f o r co m p etitive 
advantage no w , w itho u t co m p ro m ising o u r val u e to  

o u r stakeho l ders

W e had no  bu dget l ef t this y ear and w itho u t the E asy Lease 0 %  
o f f er w e w o u l d no t have been abl e to  bu y  the 
C isco  kit w e needed

T hanks to  C isco  C ap ital ’s E asy Lease w e co u l d o rder
no t o nl y  f o r o u r headq u arters bu t al so  an additio nal  
1 2  co -l o catio ns

S o  W h a t A re O u r Cu sto m ers S a y in g ?
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T o  L ea rn  M o re A b o u t Cisc o  Ca p ita l
V isit w w w . c i sc o . c o m / g o / c ap i tal_ eu ro p e, w h ere y ou’ll 
find  d etails of h ow  Cisco Capital can h elp y our 
b usiness, our latest prog ram s.
Y our local contacts are:  A nnelies G eorg e en/ of J eroen
K oolen.  
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M ore Cisco ex pertise.  M ore com petitive financing .


