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Think Smart. Think Capital. 

 
 
 
 
 
 
 
 
 
 
 
 

In today’s rapidly changing business environment, the proper level of service is critical to 
increasing the performance and ex tending the life of your customer’s C isco® solution. A s a 
C isco partner, providing added value to your customers is of the utmost importance, and is 
critical to maintaining a competitive edge. 

Special Low Finance Rate of 4.25 per cent* 

Cisco CapitalSM is m ak in g  th e  acq u isition  of  Cisco se r v ice s m or e  af f or d ab le  th an  e v e r  
w ith  an  ag g r e ssiv e  f in an ce  r ate  of  4 . 2 5  pe r ce n t.  T h is b e low -m ar k e t r ate  is av ailab le  
on  m ost su b scr iption -b ase d , m u lti-y e ar  se r v ice  con tr acts.   . 

C I SC O  C A P I T A L FI N A N C I N G  B E N E FI T S 
C isco C apital financing improves profitability: 
• E x pands and prolongs customer relationships 
• K eeps the competition out 
• Increases productivity by eliminating the need to resell C isco S M A R T net® support each 

year 
• O vercomes customer budget limitations by enabling them to get the products and 

services they need today, but pay for them over time 
•  E nables upfront funding for services invoices, reducing accounts receivable pressure  
• Improves cash flow  and R O I  

 
C isco C apital provides your customers w ith the most complete C isco solution possible by: 
• Delivering a total C isco solution for one low  predictable, monthly payment 
• H elping them to lock  in current pricing for multiple years of service 
• A voiding the need for annual renew als w ith multi-year service contracts 
• Increasing their purchasing pow er w hile low ering total solution cost 

Low-R a t e  F i n a n c i n g  A v a i l a b l e  f or  M u l t i -Ye a r  C i s c o S e r v i c e s  
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• Financing C isco subscription-based services on a standalone basis ( w ithout 
eq uipment), regardless of w hether original eq uipment w as leased or purchased 

W ith C isco C apital, you can include services as part of your customer opportunity: 
• First sale: T he B undled S ervices offering can increase your attach rates and the siz e of 

your deals by combining a multi-year C isco service contract w ith a lease that includes 
C isco hardw are, softw are, and services, as w ell as eq uipment from other 
manufacturers, for one easy monthly payment. O ffering great flex ibility and lease terms 
of up to 6 0  months, the program provides fair mark et value ( FM V ) and $ 1 .0 0  purchase 
option leases that combine eq uipment or softw are and corresponding C isco S M A R T net 
support or other services agreements of similar terms.    

• U ncovered eq uipment: T he M aintenance/ S ervices O nly Financing programs provide a 
w ay for you to help customers incorporate uncovered eq uipment or renew als into a 
multi-year service contract. S ervices can be financed on a standalone agreement, 
ex clusive of eq uipment, for a term matching the term of the service contract.  

• R enew als: M ulti-year C isco S M A R T net renew als can be financed under our convenient 
streamlined process.   

• M ulti-year services: C isco C apital’s attractive financing rates allow  you to position multi-
year C isco S M A R T net service contracts w ith your customers and therefore sell more 
upfront.   

P RI C I N G  
Cisco Capital is of f e r in g  an  attr activ e  f in an ce  r ate  of  4 . 2 5  pe r ce n t on  m ost 
su b scr iption -b ase d , m u lti-y e ar  se r v ice  con tr acts, m ak in g  it m or e  af f or d ab le  th an  e v e r  
f or  cu stom e r s to m ain tain  th e ir  Cisco n e tw or k  w ith  th e  d e sir e d  le v e l of  Cisco se r v ice .   
*(Rates may  v ar y  f o r  f ed er al  go v er n men t en ti ti es an d  f o r  C an ad i an  c u sto mer s.   S ee 
y o u r  C i sc o  C ap i tal  l ease man ager  f o r  d etai l s) .  

E LI G I B I LI T Y  
S e r v ice s f in an cin g  pr og r am s ar e  av ailab le  to cu stom e r s pu r ch asin g  e lig ib le  se r v ice s 
pr ov id e d  b y  Cisco in  th e  U n ite d  S tate s an d  Can ad a.  A ll of f e r in g s ar e  su b j e ct to cr e d it 
appr ov al b y  Cisco Capital Cr e d it.  T e r m  e lig ib ility  is b ase d  on  cr e d it r atin g .  O th e r  
r e str iction s m ay  apply .   

F O R  M O R E  I N F O R M A TI O N   
L earn how  C isco C apital can help you succeed by visiting our P artner P ortal:   
w w w .cisco.com/ go/ grow it 
 

   

*R e s t r i c t i o n s  a p p l y . B a s e d  o n  c u s t o m e r ’ s  c r e d i t  w o r t h i n e s s  a n d  c o m p l e t i o n  o f  p r o p e r  d o c u m e n t . O f f e r  v a l i d  
t h r o u g h  J u l y  3 1 , 2 0 1 0 , b u t  c a n  b e  m o d i f i e d  o r  w i t h d r a w n  a t  a n y  t i m e , w i t h o u t  p r i o r  n o t i c e . 
   
    

Cisco Capital 
 
C i s c o  C a p i t a l  i s  a  w h o l l y  o w n e d  
s u b s i d i a r y  o f  C i s c o  s p e c i a l i z i n g  i n  
p r o v i d i n g  i n n o v a t i v e  f i n a n c i n g  
s o l u t i o n s  f o r  C i s c o  p r o d u c t s  a n d  
s e r v i c e s  w o r l d w i d e .  
 
M o r e  t h a n  j u s t  a  f i n a n c e  
c o m p a n y ,  C i s c o  C a p i t a l  i s  a  
t r u s t e d  b u s i n e s s  p a r t n e r  a n d  
c o n s u l t a n t ,  s u p p l y i n g  t h e  b e s t  
p o s s i b l e  i n v e s t m e n t  s o l u t i o n s  
t h a t  h e l p  o u r  c u s t o m e r s  t o  
s u c c e e d .  


