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Agenda

= Segment 1. Executive Update

= Segment 2: Recent Solution Introductions

= Segment 3: Customer Wins

There will be a Questions and Answers session after
each segment
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Market Transitions

Our strategy is guided by the market
transitions that affect our customers.

Collaboration/
Web 2.0

Network as
Platform

Network of
Networks

All in One:
Data/Voice/Video
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APAC Market Transitions

* Analog to Digital

« IPTV

« Connected Home

* Visual and Social Networking




APAC Market Transitions

* Applications, Services Innovation
« 3G/4G, IP-RAN, smart device transition
» Mobile IP NGN



Managed
Services

APAC Market Transitions

* Network based CPE and Network Services
» Managed total solutions — Telepresence, Webex, etc
 Future delivery of applications over the internet



New Business
Models

APAC Market Transitions

* Deployment of new ICT capability /models - Pricing

and financial models, Outsourcing/BOT/BOM, JV models, Low
cost architecture models

» Regulatory push towards Structure/Operational
Separation and/or NetCo/ServCo

« Expansion into content / new (digital) media, cloud
computing
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Technology
Innovation

Why Cisco

* Innovation is critical to growth and sustainability
* Cisco takes a broad approach to innovate
Internal Innovation, $5.2B a year on R&D
Acquisition
Partnership






