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http://www.cisco.com/c/en/us/partners/market.html
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1. Choose an architecture that suits your business objectives

2. Choose your preferred execution method

3. Track results and report your Return on Investment (ROI)

Enterprise
Networks Collaboration Data Centre and 

VirtualizationSecurity

Co- marketing & Demand Generation Framework

8

Do It Yourself With your chosen
agency With Cisco



http://www.cisco.com/c/en/us/partners/partner-with-cisco/channel-partner-program/partner-plus/leads-prospects-system.html
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Access to customizable solutions and services for the entire End- to-
End marketing process across strategy, planning, execution, demand 
generation as well as for managing and nurturing profitable growth.

Marketing Campaign Support
Why start from scratch?  Leverage from content , offers, 
messages, journeys - already built into services ( eg. 
call scripts ready for telemarketing, emails and microsite 
with White Papers ready built for integrated campaigns, 
etc).

Flexibility to choose work done by Partner or Cisco 
Approved Agency to advise you on the marketing plan 
which best meets your business needs.

Best Practice sharing from your own country, region and globally where appropriate for consistent, measurable and predictable 
results.

ROI Tracking
Track your effort and work 
closely with your Cisco Sales 
representative. Collection , 
formatting and processing - All 
leads delivered to you and visible 
to Cisco in Leads and Prospects 
System*.

Customer Intelligence
Gain visibility into customer share of wallet and propensity to buy analytics available in Leads and Prospects System*.

Benefits Of Co- marketing With Cisco?

10

*For more information on Leads and Prospects System , please visit here. 

Leads and Prospects System is currently available in ANZ and India for nominated partners. Check with your local Cisco Representative on Leads and Prospects System availability/roadmap in country.

http://www.cisco.com/c/en/us/partners/partner-with-cisco/channel-partner-program/partner-plus/leads-prospects-system.html
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*May vary by countries

Workflows / Self Services 
are available on PMC and 
no investment is required 

Social 
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Activation

Web Plugins 
Syndication

Content  
Landing Page

Search Engine
Marketing & 

Telemarketing

Banner 
syndication

Analysis

PMC Demand Generation Services offering 

Data- As- A- Service
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Cisco Demand Generation Tactics
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Reactivation Acquisition Retention Nurture Detail

Free 
of Charge

Multi- touch 
Email Blasts

Multi- touch 
Email Blasts

Multi- touch 
Email Blasts

Multi- touch 
Email Blasts

Access to multi - touch email journeys powered by Campaign content and aimed at driving contacts to a landing with 
offer/s. Partners can customise content, offers, schedule and execute through PMC.

Lead Scoring Lead Scoring Lead Scoring Lead Scoring
Lead scoring is used to determine how engaged a  prospect is based on their interaction with content presented. 
These prospects are given a score for each of their actions and once it reaches the qualified threshold the Auto 
qualified lead is shared with the Partner.  *Tele qualification also available in selected locations.

Cisco Content 
Landing page 
Syndication

Cisco Content 
Landing page 
Syndication

Cisco architecture campaign landing page with gated asset offers. Partners can customise, add offers and drive 
customers and prospects via multiple channels like Direct Mail, Email, Search, Banner Ads etc.

Web Content 
Syndication

Web Content 
Syndication

Full Cisco architecture showcases for the Partners to syndicate to their own sites.

Social 
Syndication

Social 
Syndication 

Social 
Syndication

Extend the reach of your Digital Marketing with Cisco led content. Link your social accounts and start sharing content 
with your network.

Packages
starting from
$0 - $6,000

Integrated 
Email and 
Telemarketing

Integrated 
Email and 
Telemarketing

Integrated 
Email and 
Telemarketing

Integrated Email 
and 
Telemarketing

High Quality lead generation is the first step towards sales, making it high priority for business success. The objective 
of this service is to assist partner sales identify new opportunities and grow revenue. This process involves emailing 
and profiling customers and identifying prospects with IT requirements aligned to their business objectives, 
understanding their evaluation and purchase cycle and proving a  pre - qualified opportunity to the partner 
organisation.

Event in a 
Box Services

Event in a 
Box Services

Event in a 
Box Services

Event planning, execution, and analysis can be time consuming and complicated.  This full service activity is a one -
stop Event program aimed at simplifying the process through agencies fully skilled to manage full/half day events, 
exhibitions and conferences for High tech organisations.

Search Engine 
Marketing

Search Engine 
Marketing

Search Engine Marketing and Banner advertising supported by Cisco architecture campaign landing page with asset 
offers. Includes Media package to drive traffic to the site  followed up by TM. Partners can customise and personalise 
the content and add additional offers.



mailto:apj-pmc@cisco.com
http://www.cisco.com/go/partnerplus
http://www.cisco.com/go/partnerplus


http://www.cisco.com/c/en/us/partners/partner-with-cisco/channel-partner-program/partner-plus/leads-prospects-system.html
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Fast Innovations with Cisco 802.11ac Wave 2 Solutions

Feb Mar Apr

Cisco Digital Ready Network - Enterprise Network     New

What a Next- Generation Firewall Should Be

Secure Data Centre

Protect Your Organization: Cisco Email, Web and Cloud Web Security

Get Back to Customer Collaboration

Get Back to Exceptional Video

Get Back to Workplace Transformation

Modernise Your Network 

AMP Everywhere - Cisco Advanced Malware Protection 

Cisco Intelligent Branch for Enterprise

Just Switch It

Ransomware Defense

Legends:
Cross- Architecture Enterprise Networks

Data CentreSecurity

Collaboration

Modernize the Data Centre Network

Transform Your Business with Networking Reimagined  (Commercial Refresh) 

Digitization Through a  Secured Network 
Secure Workforce Experience

Fast- tracking the Mobile Enterprise with Apple and Cisco     New

Cisco START New
Leverage Data and Insights to Transform Business     New
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Cross- Architecture Campaign Timeline
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Feb Mar Apr

Transform Your Business with Networking Reimagined  (Commercial Refresh) 
Enterprise Networks + Security

Secure Workforce Experience
Collaboration + Security 

Legends: Enterprise Networks Data CentreSecurity CollaborationCross- Architecture

Digitization Through a Secured Network
Enterprise Networks + Security

Fast- tracking the Mobile Enterprise with Apple and Cisco
Enterprise Networks + Collaboration

Leverage Data and Insights to Transform Business
Data Center + Security

Cisco START
Collaboration + Data Center + Enterprise Networks + Security

New

New

New



http://cisco.pmclinks.com/6LAB5
http://bit.ly/2aidint
http://cisco.pmclinks.com/6LAB4
http://cisco.pmclinks.com/6LAB3


http://cisco.pmclinks.com/6LAEG
http://cisco.pmclinks.com/6LAAi



























































































